
Empower your sales team to convert every opportunity into solid business
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To develop a mobile based, cloud hosted sales force automation and
sales management application, to meet the needs of various segments
and verticals.

To boost productivity and performance of the sales force by cutting down
time on wasteful activities like making reports, managing lead follow-ups,
making proposals , creating sales orders / invoices , managing collections
etc…, giving them maximum time in customer interactions.

To keep the sales people focused on target achievement by effective
monitoring and empowering them with all information on their fingertips
to close the sale.
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Distribution / Retailer Management

Lead Capturing and Effective Follow ups, Funnel Management

Automatic Daily Sales Plan for Channel visits, lead/cold call followups, meetings

Beat Route to optimise travel routes and sales planning

Cold Calling Data Capture and Alerts

Create and Submit Proposal from your mobile in a minute (from the leads)

Sales Order creation and pending status

Purchase Order creation and pending status

Invoice Creation and Collection

Daily Sales Report

Key Account Management

Sales Target Monitoring / Scoreboard



 Distribution/ Retailer / Channel Management covering
• Beat plan creation (upload bulk via excel or individual entry). 
• Check in and checkout to each outlet/channel partner with GPS match of sales person mobile with outlet/channel GPS co-ordinates

• During first visit, to capture GPS of the outlet from the app with validation/ approval from admin.

• Click and upload geo-tagged and time stamped pictures of the store/ product display / merchandising of our products and competition

• Place sales order during the channel/outlet visit

• Update visit report covering outcome, next action etc.

• Capture product inventory at the outlet/ channel partner
• Input tertiary sales from the outlet since the last visit.

• Feedback report from the outlet/ channel partner covering key priority areas of the company.

 Lead/Funnel and Proposal Management
• Capture all telephonic and field cold calling information.

• Capture leads in real time, get follow-up reminders.

• Auto Lead Allocation to a sales person by geography or product.

• Update lead interactions during meetings, telephonic calls or messaging.

• Get real time status on every lead and opportunity.

• Create proposals from lead and email to customer within a minute.

 Sales Management
• Prepare a sales order or a sales invoice or a purchase order on the go.

• Manage pending sales orders / purchase orders and collections.

• See real time sales target vs actual performance achievement.

• Prepare daily report automatically based on above interactions.

• View all leads, orders, invoices, collection for any customer for last 24 months.

• Manage information related to key accounts like org structure, contact details of key persons, buying process , minutes of all meetings.



Launch Screen New User Sign Up
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Login Company Setup



Distributor / Retailer / Channel Management
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Select Visit Time
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Add Visit Assign VisitSelect Location

Upload Beat Plan via excel from backend or create from front end



Address Approval

For first visit to channelCheck  In 
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Check  Out Daily Sales Plan
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Notification View StockUpdate StockVisit Options
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Visit Options
Add Tertiary

(for period since last visit) View Tertiary



11

View Picture Time Stamp/ lat-long and 
address of the pictureAdd Picture



Next Action DetailsType and Time of Visit
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Visit OutcomeVisit Menu
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Visit Options Feedback Questionnaire



Lead and Proposal Management
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Interaction Type Follow- up
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Detailed listAdd Option

 Capture all data related to cold calling done by team, telephonic or field.



Add Options Add Lead
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Lead Next Action Customer Interaction



User Allocation Lead Filter/ Sort
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Lead Update/Action Interaction Outcome

 To capture all interactions with customer and get updated lead status , get lead follow ups & Reminders.



Add Options Add Proposal
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Add Product Details Tax Calculations

 Creating a proposal from lead will need you to only input discount %, rest of information comes automatically from 
the lead data entered.



Filter Option Proposal PDF
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Edit Proposal Email Proposal



Orders and Sales Management

20



Sales Order
Sales Order from 

Proposal 
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Direct Sales Order
Sales Order from 

Lead 

 Creating a sales order from Lead or Proposal needs you to just enter the price and quantity , rest is auto filled.



Calculation Dispatch Option
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Edit Sales Order Notification

 Track the fulfilment status of your pending orders.



Add Options Add Item & Rates
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Send Email Tax Calculations



Material Received 
against PO Add Received Item
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List of Added Item
List of PO- Filter / 

Sort



Add Invoice Tax Calculation

25

E-mail InvoiceAdd Options

 Create Invoice directly from Sales Order, Proposal or Lead so that data will be auto filled , need minimal entry.



Select Mode of 
Payment

Payment History

26

Collection Follow-up
Add Payment 

Received

 Update payment received against the invoice, get outstanding statement by customer, salesperson.



Select User Achievement
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View User 
AchievementsCreate Sales Target

 Sales target will be created accordingly view achievement.



Customer Detail
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Select Pin code

 Get a list of your active leads or your customer base for a given pin code, plot it on Google Maps for planning 
your route.
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Add Key Account Key Information
Update Meeting

Select Meeting Tyoe



Expense Type Expense Details
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Notification 
Approval/RejectionAdd Expense
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Knowledge Center
List of Document 

Category
View Attachment View Document
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 Start Quiz & View Score
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Select User
Get Reminders of Lead Followups, Channel Visits planned and Meetings for the day



 Daily Report generated for Sales people for Visit, Visit Updates, Meeting, assigned Leads ,Cold Calling 
Follow-up, Lead Follow-up and Lead Status updates, Sales Orders received.
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Select User



www.bigbanginnovations.in
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http://www.bigbanginnovations.in/

